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A simple guide to successful fits
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Communication
Is the key
to success

Make sure your patients know
contact lenses for presbyopia exist!

Most potential wearers do not know contact lenses for
presbyopia exist. Ask your presbyopic patients if they are
interested in reducing their dependency on glasses or if
there are times they would like to be glasses-free. If they
are not, understand why, and inform them of the
advances in today’s contact lens materials and designs.1

.=t Understand your patients’

@\@/g lifestyle and visual needs

Knowing how often they plan to wear their contact lenses
and for which activities will help you provide a solution
tailored to their specific requirements.

Pay attention to each patient's
Q unique eye characteristics

Approximately 25% of your patients wear contact lenses
that do not fit perfectly in terms of corneal diameter and
corneal radii.2 Consider their specific anatomical
conditions. When speaking to them, try saying: 'Your
current contact lenses are not optimally fitted to your eye
shape because [state reasons]. | would like to offer you the
following solution: [explain customer benefit]. Remember,
every eye is as unique as a fingerprint.

o—0—0°
DDD Set realistic expectations

Foster a positive mindset when it comes to wearing contact
lenses for presbyopia. The ultimate aim is functional vision,
or acceptable vision for the patient’'s needs. It's also
important to ensure that patients grasp that contact lenses
won't entirely replace glasses but can significantly decrease
their reliance on them, which can be quite beneficial.

_ Proactively inform and
E educate your patients

Educate your patients throughout the contact lens fitting
process and beyond to ensure successful adaptation and
long-term wear. Maintain an open dialogue by explaining
your work and using visual aids like photos or videos to
illustrate steps or solutions, helping patients feel informed
and comfortable while ensuring their lenses and care
products remain adequate over time.

Emphasize the value of
contact lenses for preshyopla

Although fitting them takes a bit more time initially and
may cost your customer more, it's important they
understand the value. Focus on discussing the benefits
rather than just the features. This helps your customer
appreciate why the investment is worthwhile. Some
benefits to get you started:

* Experience natural vision with your hormal head and
body posture.

e Perform overhead work and use a PC comfortably.
* Enjoy a new quality of life while staying active.

¢ Embrace fashion trends, including sunglasses, sports
glasses, and ski goggles.
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Communication is the key to success

PROTIP 1
N 4

Address near vision needs before
a patient becomes preshyopic.

Identify pre-presbyopic patients
whose lifestyles, such as spending
long hours in front of a computer,
make them good candidates for
EDOF soft contact lenses.

Start discussing these lenses early
to address their emerging near
vision needs effectively.

PROTIP 2
N 4

Investing in a neophyte’s confidence
is investing in patient loyalty.

Invest in neophyte patients’
confidence by providing thorough
education on contact lens
insertion, removal, and care.

When patients feel confident,
they are more likely to succeed,
ensuring the effort you put into
fitting them is not in vain.

PROTIP3
N 4

Effectively explain EDOF technology
and its benefits.

An EDOF lens is potentially more
desirable because it mimics the
pre-presbyopic state by naturally
extending the depth of focus from
distance to near vision.?

The main benefit is seamless,
clear vision at all distances due to
smooth power transitions across
the optical zone of the lens.
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EDOF soft contact lenses are an excellent choice

for patients with emerging near vision needs

&K\f NEED ALTERNATIVE TO
TRADITIONAL DESIGNS.

Less dependence on pupil diameter.

Centration independence.

Weak or crossed dominance.

@) NEED PERSONALISED BASE
CURVE OR DIAMETER

Consider EDOF as the first choice for ALL patients

with emerging near vision needs, especially those with
the following characteristics:

Q PRE-PRESBYOPES WHO COULD
BENEFIT FROM A NEAR VISION BOOST

Spend a lot of time on digital devices.
Lifestyles with elevated vision demand, (sports or driving)

Current single vision soft lens wearer.

<%  ASTIGMATISM

Astigmatism 2 -0.75 DC.

Oblique axis.
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Silicone Hydrogel or Ori:gen Technology

Patient factors to consider for your initial decision:

SILICONE ORI:GEN

I AN
Sy vDROGEL <&  TECHNOLOGY
Require longer wearing times Dry or sensitive eyes
High NIBUT (Non-invasive tear break-up-time) Prone to deposits
Low NIBUT

)

BENEFIT FROM

*

BENEFIT FROM
= Higher oxygen transmissibility

Class 1 UV Filt = Advanced lens handling
m) Class ilter
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_ . . THE FIRST THREE MONTHS ARE CRITICAL
managing your presbyopia contact lens fits

Strive for the highest standard of care to curb dropouts
during this time period.4

56% of dropouts occur during the first 90 days. Recommendations:
Proactive follow-up calls to ensure satisfaction

71% of dropouts lacked alternative lenses or management strategies. with lens comfort, vision and handling.

Multifocal wearers are more difficult to retain.

Spherical Toric Multifocal
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Fittingisaseasyas 1, 2, 3...

1

RECORD PATIENT
INFORMATION

HVID (Horizontal Visible Iris Diameter)
k-Readings & Up-to-date Rx (maximum plus for distance)

Eccentricity (optional)

2

CALCULATE
THE LENS

RECOMMENDED

Log in to MyEnnovy and input the patient information

ALTERNATIVE

Lens diameter: HVID + 3.00 mm*

*HVID + 2.50 mm can be used as an alternative when a smaller lens diameter is preferred

Base curve: Use table inside

Power: Rx (BVD-adjusted if applicable)

BVD calculation should be applied in both meridians.

Please scan the QR code to access detailed information
of EDOF in our product catalogue.
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Are the fit and VA acceptable?

PERFORM ON-EYE ASSESSMENT
| : |
X Vv
Consult technical Dispense trial
Let the lens settle. ® Up to 20 minutes support Ienlses
|
Check monocular and binocular ®
visual acuity (VA) for both distances. After one week

o OVERREFRACTION PROTOCOL

IMPROVE DISTANCE IMPROVE NEAR

Fitting Trial Lenses

Acceptable fit means proper lens centration and movement. If the
lens rotates 30 degrees or more, contact technical support as BC/@
may need to be modified.

Try -0.25 in the dominant eye Try +0.25 in the non-dominant eye

Try -0.50 in the dominant eye Try +0.50 in the non-dominant eye

Try -0.25 in both eyes Try +0.25 in both eyes

During the adaptation period, a slight reduction in visual acuity (VA) Try -0.50 in both eyes Try +0.50 in both eyes

compared to spectacles may occur, which is expected to improve as
adaptation progresses.

Lower the addition * Increase the addition *

Acceptable vision is defined as within two lines of the vision * Addition modification should be performed only when
with spectacles. the over-refraction is higher than + 0.50D or the spherical

changes are not tolerated on the opposite distance.
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RECHECK VA & ON EYE PERFORMANCE

Are the fit and VA acceptance?

X 4
Consult technical Order revenue
support packs

The lens scribe should remain in the same position after the
axis adjustment.

The wearing time on the day of the visit after two weeks should
be 2 6 hours.

TROUBLESHOOTING

Movement +

Movement -

Suboptimal results in the fit and
stabilisation between the right
and left eyes

Lens stabilisation varies

Constant stabilisation
(0 to 20°)

Conjuntival impression

Deposits

Steeper BC or bigger @

Flatter BC or smaller @

Swap the right and left lenses
to determine if the issue is
caused by anatomy or the lens

Inadequate BC, causing the lens
to rotate

Individual anatomy of the eye,

have the rotation recalculated
(LARS)

Flatter BC or change diameter

Flatter BC, change material and
care products
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Recommendations for success In managing your presbyopla contact lens fits

PRO TIP
N 4

Pro Tip: Recording HVID with
the Occluder

ERcReAsEn
G HEEIEINEN
3 g
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PRO TIP
N 4

Fitting Trial Lenses

Forget the near vision reading card.
Instead, have the patient look at
their mobile phone and out the
window. Always measure binocularly
and use spherical measurements, as
sphero-cylindrical over-references do
not yield optimal results.

Use an eye test frame rather than a

phoropter. If the fit and visual acuity
are satisfactory, initiate a test phase
of at least one week for daily use.

PRO TIP
N 4

With some patients, you
need to think outside the box!

If a patient is satisfied with the
EDOF lens’s visual performance
but has a higher demand for near
vision, consider replacing the
EDOF lens in the non-dominant
eye with a centre-near contact
lens or provide additional support
with reading glasses.
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Which contact lens care and ocular health

regimen is the best for your patient?

MULTIPURPOSE PRESERVATIVE-FREE
SOLUTION PEROXIDE SYSTEM

Normal Tear Film \/

High Dryness \/

Moderate or Low Dryness

Oily tear film

Sensitive Eyes

Allergies




More information on EDOF

Material
Type

DK (ISO 9913-1-1998)
DK/t (-3.00 D)
Water Content
CT (-3.00 D)
CoF

Modulus (MPa)
UV Filter
Handling Tint
Pack size

Manufacturing Process

EDOF SiHy
Filcon 5B (60) [75%]
60

50

75%

0.12

0.02

0.33

Class 1

Blue

3&6
Lathed

markennévy

SILICONE HYDROGEL

+ CLASS 1 UV FILTER
--------------- 75% WATER CONTENT

EDOF 59

Filcon 2 (30) [59%]
30

25

59%

0.12

0.05

0.36

INDIVIDUALLY CRAFTED

PRESEYOPIA B

ORI:GEN TECHNOLOGY

T —————

Parameters
Base Curves
Diameters
Spheres
Cylinders

Axes

Additions

BOZD=10.50mm

EDOF SiHy EDOF 59
7.10 t0 9.80 (0.30)
13.50 to 15.50 (0.50)
-18.00 to +18.00 (0.25)  -18.00 to +10.00 (0.25)
-0.75 10 -8.00 (0.25)
All (1°)

0.75] 1.50 | 2.25

EDOF TORIC

+

BOZD=10.50mm FOZD=8.00mm
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@T=14.50mm i

Customer care
T. 800328 0610 | Int. Tel. +34 916 496 123
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OT=14.50mm OT=14.50mm OT=14.50mm

mkservices@markennovy.com
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